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Ai Unlocks AED 1.28

Million Savings for
Dubai South Developer

This report leverages advanced Al techniques to
optimize the distribution of apartment types in a new
G+5 residential building in Dubai South, resulting in
AED 1.28 million in projected savings. By analyzing
market data with 99.3% accuracy, the recommended
distribution maximizes profitability while aligning
with current demand trends. This Al-driven approach
demonstrates significant cost savings and strategic
advantages over competitor distributions.

14 June, 2024
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INTRODUCTION

This report provides a comprehensive analysis of the real estate market
in Dubai South to guide the optimal distribution of apartment types in
a new G+5 residential building with a built up area of 50,000 square
feet. By leveraging an Al-driven approach, we have identified the
most profitable and demand-aligned apartment type distribution,
maximizing the projected sales price while considering current market

trends.

KEY HIGHLIGHTS

Al-driven approach: 99.3% accuracy in predicting demand and

determining the best distribution.

Projected total sales price: AED 80,804,150, an increase of AED
1,285,687.50 compared to the competitor's adjusted distribution.

MARKET OVERVIEW

Dubai South is a rapidly growing area with significant potential for

real estate development. The market is driven by increasing demand

Al REAL ESTATE

for residential properties, proximity to key infrastructure projects, and

attractive investment opportunities.

DEMOGRAPHIC ANALYSIS

The target demographic for the G+5 building includes young
professionals, small families, and expatriates looking for modern and

affordable housing options in Dubai South.

DETAILED MARKET ANALYSIS

Below we can find some of the market analysis our Ai used for Dubai
South area. The data was used to train our models to predict the

demand and to recommend the optimal distribution of apartments.

Ready Apartment Listings

Bedroom Type

Listing Observation Price Per SQFT

2-Bedrooms | | ghestnumber of 1,168.89
listings
Studios Fewer listings 1,056.12
More listings than
1-Bedroom studios, but fewer 1,008.62
than 2-bedrooms

RERA Consultancy Number: 38725
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Off-Plan Apartment Listings

Bedroom Type Listing Observation
Highest number of

Price Per SQFT

1-Bedroom L 1,568.03
listings
Studios Significant number 1,652.37
of listings
2-Bedrooms | SEnificant number 1,684.38
of listings
3-Bedrooms Fewest listings 1,700.70

Ready Apartment Transactions

Bedroom Type Transaction Count Price Per SQFT
2-Bedrooms 168 transactions 781.44
Studios 118 transactions 891.94
1-Bedroom 111 transactions 795.95
3-Bedrooms 20 transactions 693.67

Off-Plan Apartment Transactions

Bedroom Type

Transaction Count \ Price Per SQFT

Studios 150 transactions 1,735.35
1-Bedroom 104 transactions 1,547.96
2-Bedrooms 27 transactions 1,514.21
3-Bedrooms 5 transactions 1,438.99

#q\ Al REAL ESTATE
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DETAILED MARKET ANALYSIS

Our Al models have been designed to analyze the detailed market data
and predict the optimal distribution of apartment types for the new
G+5 building in Dubai South. By leveraging comprehensive market
analysis, our Al models have achieved a 99.3% accuracy in predicting
demand and determining the best distribution for the units. This high
level of accuracy ensures that the proposed distribution aligns with

market trends and maximizes profitability.

Our Al models use several key data points, including:

types. This approach ensures that the new development meets market

demands while maximizing the return on investment.

Al RECOMMENDED DISTRIBUTION

Below is the Al recommended distribution of apartments for a 50,000
square feet built up area building. The recommendation maximizes the
total price of the building while at the same time taking into

consideration the sales and listings transactions data. The price per sgft

is also forecasted based on off-plan sales transactions and listings data.

Apartment Numberof Average Price Total
« Historical Sales Data: Analyzing past transactions to identify Type Units Size per sqft Sales
Price
trends and demand patterns. -
Studio 30 500 1,691.30 | 25,369,500
» Listing Prices: Comparing current listings to gauge market
expectations and price points. 1-Bedroom 25 800 | 1,559.20 | 31,184,000
« Supply and Demand Dynamics: Evaluating the balance
between available units and market demand to find gaps and 2-Bedroom 12 1,250 1,616.71 | 24,250,650
opportunities.
«  Price Per Square Foot Trends: Understanding how different 3-Bedroom 0 ) ) 0
unit types are priced and adjusting the distribution accordingly.
P P J g gy Total Sales 80,804,150
By integrating these data points, our Al models provide a precise and SlEE

data-driven approach to determining the optimal mix of apartment

Al REAL ESTATE
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Based on the comprehensive analysis of market data and predictive
modeling, the following recommendations are made for the
distribution of apartment types in the new G+5 building in Dubai
South:

Studios
Demand: High in both off-plan listings and transactions.

Pricing: Highest average price per square foot.

Recommendation: Allocate 37% of the units to studios to capitalize

on high demand and pricing.
1-Bedroom Apartments
Demand: Stable across both ready and off-plan categories.

Pricing: Relatively high average price per square foot.

Recommendation: Allocate 45% of the units to 1-bedroom

apartments to balance demand and profitability.
2-Bedroom Apartments

Demand: Highest in ready transactions but lower in off-plan.

Pricing: High average price per square foot in listings, moderate in

transactions.

Al REAL ESTATE

Recommendation: Allocate 18% of the units to 2-bedroom
apartments, considering the mixed demand and high pricing in

listings.
3-Bedroom Units

Decision: 3-bedroom units were not allocated in this building to
increase the sales price and profitability. Furthermore, demand for 3

bedroom units is relatively low.

Recommended Distribution

OStudio O1-Bedroom 2-Bedroom

RERA Consultancy Number: 38725
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USING ADVANCED Al MODELS TO MAXIMIZE
THE SALES PRICE

A well-known developer has recently launched a G+8 residential
building in Dubai South. We will compare our bedroom distribution
with the competitor. The percentage distribution of apartment types in

their building is as follows:

Competitor's Distribution By Area

O2-Bedroom O1-Bedroom 3-Bedroom OStudio

ﬁq\ Al REAL ESTATE
b CONSULTANCY

Below is the sales price of the building based on the competitor’s

distribution:

Apartment |Number of | Average | Price per

Studio

1-Bedroom

2-Bedroom

3-Bedroom

Total Sales
Price

20

19

500

800

1,250

1,500

sqft

1,691.30

1,559.20

1,616.71

1,594.02

Total Sales
Price

4,228,250

24,947,200

38,387,862

11,955,150

79,518,462

By leveraging advanced Al methods, we were able to increase the

projected sales price of the project for our client. Our Al-driven

approach optimized the distribution of apartment types, resulting in a

higher total sales price compared to the competitor's distribution.
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www.realestateconsultancy.ai



http://www.realestateconsultancy.ai/

Comparision of Distribution

Distribution Comparison

Bedroom Type Our Competitor’s 35
Recommended Distribution
Distribution
Studios 30 units 5 units 30
1-Bedroom 25 units 20 units
25
2-Bedroom 12 units 19 units
20
3-Bedroom 0 units 5 units
15
Total Sales Price 80,804,150 79,518,462.50
10
Total Increase in Sales Price: 1,285,687.50
By using our Al models, we were able to identify and capitalize on the
optimal mix of apartment types that aligns with market demand and .
maximizes profitability. This strategic approach resulted in an
increase of AED 1,285,687.50 in the projected sales price, 0
demonstrating the effectiveness and value of our Al-driven Studios 1-Bedroom 2-Bedroom 3-Bedroom
recommendations. O Our Recommended Distribution O Competitor's Distribution
ﬁq\ Al REAL ESTATE RERA Consultancy Number: 38725
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COMPARATIVE ANALYSIS OUR
DISTRIBUTION VS THE COMPETITOR

Advantages:

Higher Total Sales Price: Our distribution yields a higher total sales
price, maximizing profitability.

Focus on Demand: High number of studio and 1-bedroom units cater
to young professionals, singles, and small families, which are

high-demand segments.

Market Flexibility: Studios and 1-bedroom units are more versatile
and can be marketed to both investors and end-users.

Lower Traffic and Maintenance: Smaller units typically have lower
occupancy rates, leading to less wear and tear on building

amenities and infrastructure.

Efficient Use of Space: Optimal utilization of space with smaller units
ensuring higher occupancy and better return on investment.

Disadvantages:

Lack of Larger Units: Absence of 3-bedroom units may deter larger
families or groups looking for more spacious accommodations.

Al REAL ESTATE

1 CONSULTANCY

Perception of Premium Quality: Larger units like 3-bedroom
apartments can add to the perception of a premium, high-end
building, which might be lacking in our distribution

CONCLUSION

By incorporating insights from both listings and transaction data,
along with predictive modeling, the developer can optimize the
apartment distribution in the new G+5 building to meet market
demands effectively while maximizing profitability. The
recommended distribution is designed to align with current market

trends and capitalize on high-demand segments.

Our advanced Al methods and comprehensive market analysis have
enabled us to provide a data-driven and profitable distribution strategy
for the new G+5 residential building in Dubai South. The strategic
approach resulted in an increase of AED 1,285,687.50 in the projected
sales price, demonstrating the effectiveness and value of our Al-driven

recommendations.
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Appendix:

Sample Data:

Date

3Jun 2024

3Jun 2024
3 Jun 2024
3Jun 2024
3 Jun 2024

3Jun 2024

3Jun 2024

3 Jun 2024

3 Jun 2024

3 Jun 2024

3Jun 2024

3Jun 2024

31 May 2024

30 May 2024

30 May 2024

30 May 2024

30 May 2024

30 May 2024

30 May 2024

Location

South Residence 1 Dubai South

The Pulse Residence 1 Dubai South Residential
District The Pulse

MAG 550 Dubai South MAG 5 Boulevard

C2 Dubai South Residential District The Pulse
MAG 565 Dubai South MAG 5 Boulevard

MAG 565 Dubai South MAG 5 Boulevard

Expo Golf Villas 1 (Parkside 1) Dubai South Emaar
South Expo Golf Villas

Golf Links Dubai South Emaar South

Majestique Residence 1 Dubai South Majestique
Residences

Celestia A Dubai South Residential District
Celestia

Expo Golf Villas 4 (Greenviews 1) Dubai South
Emaar South Expo Golf Villas

Expo Golf Villas 2 (Parkside 2) Dubai South Emaar
South Expo Golf Villas

The Pulse Residence Plaza B9 Dubai South
Residential District The Pulse

URBANA Il STACKED HOUSE BLOCK-51 Dubai
South Emaar South Urbana

The Pulse Residence Icon Dubai South Residential
District The Pulse

Celestia B Dubai South Residential District
Celestia

Tenora Dubai South Residential District

Expo Golf Villas 2 (Parkside 2) Dubai South Emaar
South Expo Golf Villas

URBANA Il STACKED HOUSE BLOCK-29 Dubai
South Emaar South Urbana

| Al REAL ESTATE
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Price (
AED)

1,044,315

720,000
415,000
1,275,000
640,000

390,000
1,710,000
3,990,000
1,037,000

340,000
2,400,000
1,790,000

860,000
1,180,000

425,000

655,000

370,000
1,800,000

1,530,000

Type

Apartment

Apartment
Apartment
Apartment
Apartment
Apartment
Villa

Other
Commercial
Apartment
Apartment
Villa

Villa
Apartment
Apartment
Apartment
Apartment
Hotel
Apartment

Villa

Apartment

Beds

2

2

Studio

3

2

Studio

Studio

Studio

Studio

Expo Golf Villas 2 (Parkside 2) Dubai South Emaar

30 May 2024 South Expo Golf Villas 1,800,000 | Villa 3 1,945
30 May 2024 C3 Dubai South Residential District The Pulse 960,000  Apartment 2 1,287
Built-
up
DISCLAIMER:
1,434
047 This report is prepared by Al Real Estate Consultancy.. The information,

calculations, and statistical analysis contained in this report are provided for general
476 informational purposes only and are not intended as investment advice. The report
relies on data from various sources, including, but not limited to Dubai Land
Department Open Data, which have not been independently verified for accuracy or
670 completeness.

1,579

360 Limitations and Assumptions:
1751 1. Data Accuracy: While we strive for accuracy, we cannot guarantee the
completeness or reliability of the data used in this report.
5277 2. Predictive Models: The predictive models used in this report are based on
statistical analysis and machine learning algorithms. These models have
990 inherent limitations and are based on assumptions that may not hold true.
3. Market Conditions: The real estate market is subject to various factors,
446 including economic conditions, demand and supply, and government
policies, which are not accounted for in this report.
2491 4. Future Performance: Past performance and statistical models do not
1,044 guarantee future results. The actual property prices may vary significantly
from the predictions made in this report.
1,059 5. Third-Party Data: This report includes data from third-party sources, and
we are not responsible for any errors or omissions in that data.
1,217 6. Legal and Financial Responsibility: This report should not be considered
as financial or legal advice. Users should consult with qualified
386 professionals before making any investment decisions.
7. Reliance on Information: This report is for information purposes only.
847 Ai Real Estate Consultancy are not liable for any actions taken based on
463 this report.
8. Change to Information: Information in this report is current as of the
1,947 date of publication and may change without notice.
1,732
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Risk of Loss:

Investment in real estate carries risks, including the risk of financial loss. Users
should be aware of these risks and make investment decisions accordingly. Al Real
Estate Consultancy is not responsible for any losses incurred from the use of this
report.

No Warranty:

This report is provided "as is" without any warranties of any kind, either express or
implied, including, but not limited to, the implied warranties of merchantability,
fitness for a particular purpose, or non-infringement.

Indemnification:
By using this report, you agree to indemnify and hold harmless Al Real Estate
Consultancy from and against any claims, liabilities, damages, losses, and expenses,

including without limitation reasonable attorney's fees and costs, arising out of or in
any way connected with your access to or use of this report.

Al REAL ESTATE
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